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other than
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“
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How LeadArchitects can benefit you

About Lead Architects (LA)
LA uses its strategic marketing and selling expertise in conjunction 
with its full team of professionals to help you:
• deliver qualified, high-interest prospect meetings
• better position your business in the marketplace
• create a more consistent stream of new business opportunities

What makes LA unique
Four elements differentiate LA from other firms.

1) Marketing-Centric from the start of the program to the 
final reach-out
We begin each program with a kick off meeting where we immerse
ourselves in your business. Following this meeting, one of the key
deliverables is the development of a communication strategy. 
This serves as the foundation off of which all communication is
built. It helps us ensure that messaging is consistent across all touch
points in the program. The marketing-centric approach carries 
through to the reach-out where all new business managers have sat 
on the other side of the fence. They know how to talk the talk and 
find issues relevant to your prospects.

2) We only deliver Qualified Leads
You’ll never sit in front of a prospect who is doing you a “favor” by 
meeting with you.  In LA’s world, “qualified” means minimally high 
level interest in meeting with you. Ideally the prospect has work, 
anticipates work, or is looking to make a change.

3) We are highly transparent
You will always know what you are walking into with a meeting set 
by LA.  And you will always know what your new business manager 
is doing on your account. In addition to weekly conference calls with 
your new business manager, we also hold monthly reporting/brain-
storming sessions with you to review a formal written report of 
activity and discuss ways in which to improve our prospecting on 
your behalf.

 

4) We operate under a principle of Constant Value-Add
Adding value to your prospect’s world.  We’ll never “push” your
business. We’ll always try and connect by engaging prospects with
information that is relevant to their world (e.g. current news, 
competitive information) so that we are better able to bridge their 
situation back to solutions you’ve delivered for your clients. We 
always try and show prospects we are there to enhance their world.

Adding value to your business. Your new business manager will 
constantly be on the lookout for new opportunities, news, other 
insights that can be of value to the overall effort. While we operate 
under a fairly fixed methodology, we are flexible enough and smart 
enough to know you have to keep your ear to the ground to 
be effective.

What you will gain
• a well developed positioning for your firm to set you apart from 
 your competitors
• the focus you need to expand your business development  
 efforts, without taking resources away from your current clients
• a unique combination of targeted business development efforts,  
 which tracks activity and identifies the most qualified prospects 
• the opportunity to meet with pre-screened potential customers  
 who are specifically interested in your services
• the opportunity to reduce overhead and increase flexibility

Who should consider using LA
 - Legal - Accounting
 - Manufacturing - Insurance
 - Financial - Professional Business Services
 - Technology - IT Consulting
 - Healthcare - Convention & Visitors Bureau

How to reach LA
To contact LA, call Mark Sneider by phone (513.559.3101), 
e-mail (msneider@leadarchitects.com) or visit our website 
(www.leadarchitects.com).


